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17464 Marketing

Kk UfRBEA © Transaction X5, , 1EMIEEFALR AIMFIZRATH , Bl AR)4EE
FPERAIE , BRI YERS /AT,

I~ Xf## A : Exchange 3%#t |, [& 7 EFLELSN , EAS T IEFEFALRE)HKITHE ,
BlanFERSER 2 BRE1E.

EEITEEIES AMA J1TE8H0E MK : Marketing is the process of planning and
executing the conception , pricing , promotion , and distribution of
ideas , goods , and services to create exchanges that will satisfy individual and

organizational objectives.

(AR (TR , AR )
1. #zh\ 1748 Reactive Marketing
a. Consumer orientation JH %t & S
b. Outside-in perspective
c. Demand determines supply
RIHBEINNTRRERS  RMANLEHBETK , SRR EHETE M
b,
2. FE#:H{T4H Proactive Marketing
a. Competitive orientation 35 & 5]
b. Inside-out perspective
c. Supply shapes demand
HALIHBERERE  HMAEHRETK , 20 : Starbucks BAFTHTZE NM
BRI,
3. X H 31744 Interaction Marketing
a. Relationship orientation XZ&S[@) , JREI—XF—1T48
b. Dynamic perspective
c. Supply inter-locks demand
AREET RS , HMERKZAG1EXRZR , BI20 : Cosco % R,
4. 1%E853(174H Chain-reaction Marketing
a. Network orientation P& S[q)
b. Neural Supply-Demand System
c. Strategic focus
Pt REATEE | IEFE REECAE] R FEVEITSY | AIHEHAS AT BT

+
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1. SWOT - SN ERIIKEZER &,
2. BCG Matrix - ATy FM KM - S SR b 8y,
3. Ansoff Matrix - 477 IE RV ALK B ARRITRE & FPITHERER .

SWOT A EFE T ALRNM L E. LEURIMEAGERNIE. 81, B4
W RRAEEE BRI LR, BMERIFH SWOT a] URZER Y B Bt
5, FTREREOZEWNARE ; k2 , MNETHEEBLE | FHRFHRKHN
Em., FHBSHTEEA GG , SWOT BIEEEEMX,

SWOT JiRT1T48f8#% (auditing) . £HXJ&MYRNIMTFERZIN B IEEREDR
& SWOT AiTEEEM. Atk , EEM—RIFH SWOT Aiimizk
THER. BETOVWAARRRMBXEFTSBARRSSS , FTIAEALHE
BAr BRTZXE , BT,

Scan External Identify Strategic

Environment Factors (external

@National )

@Gilobal @Opportunities
@Threats

Scan Internal m Identify Strategic

Environment Factors (internal

@Core )

competence @Strengths

@Synergy @Weaknesses

@Value Creation

IBCG Matrix

3£ [E Boston Consulting Group FiFF& A MTIERY | SxEELE X
SRV FE RS AR SRR BV 8 (SBUs , strategic business units)
BE AN A0 AR TR FES R | 1B kSR
MASYZE | SR AE S EF DRI SR, XF T A TCR] AN

2
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VS EREH RIS 5 , FHEREE R I, HMASE
IRMERERRE,

The BCG Matrix

High Stars Question Marks
Rapid growth and expansion. New ventures. Risky - a few
become stars, others divested.
< —>
Market |
Growth Cash Cows v Dogs
Milk to finance question marks|No investment. Keep if some
and stars. profit. Consider divestment.
Low > >
High Low

Market Share

PR RO EMMN TR, BTRKENSEN R4S RN B
(Product Life Cycle) BREKIKE , R EKERN SR SEIMATTIAEX
FEEnRER SRV ERRMIE R , F—AME , X R eV TS
FHXNRE., AESERKENTIZES & HIIMEHRRY skil% |, &
MR R 2 /D _E TR AR | A REA RN TS AR, KEMK
KENEFRTIZE IR , D APEOATRETEEMSHEHRERST
BRI .

BHARRNEMM TG EER., —MWEERIFRSMNTIAMS B ,
RV TR NAE TS EE AT HEZ THENTEFE. AW a N
REAT® (HRETT) MLRMBFF (FIHR) FEERRPLFHE , I8
RIbLTE 4B EARAAE = AR AR . RN VB IS XA T |
AU E Z ISR VHEE P ma BN R, 1T8Es) , SEXIRH
Wi . amhERNNEET SN EZTREINRDES Y |, FEFE—
RETIZREIE S | AJEEBEEN . SIEmEARRE, ot aEEAR
BIMHEZA,

BAUF 3t BCG Matrix P94 5 fRALET45UtER. Question Marks BT =K
%, Ehd RPE I =m, AR Rk TR ERMTE | B
SKpSHiL , ARZETFETMMIZE NP FREEEIK, Stars EES K
K BRI S AL =Rk SR, At MV RN E fE TAHFF A
WAz, EXFIHE U Question Marks fPkdk. HTIZHta &R |, 2%
Stars REfRIFHAR SN , K-S A RL Cash cows, 1MV{IZAXT Cash cows FELE
— A R RAAR E T IAMAL |, 2Nk BETREUE B I & (LR B AR RAE .

3
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Dogs Z A TR T F BT G RN = REE WV ER, kA AR Cash
Dogs HIWLE: | BIEAMmEE R ARRAETIHMTMAL , EMsehilk
TRER— £ ] AFNE, TS FEZ S N bR, S AR YRR R Nz,
RIE_ LR DR, —REWIARPUSE = HAE SR B F LR
WX , AALTENEREAIEIR™ERR,

IAnsoff Matrix

XA 2 X 2 AEFER R AV A EFEWASERFIR KA A EE , aEART
1957 4F 9 B S MM HEIL (Harvard Business Review) F—E85%Z £
1k kMm% (Strategies for Diversification) ISR, HFERZiEE M\ aTBl%k
F D9FP AN B A AR M SR SR A E IR B B AR

Product
Present New
Present
Market Product
Penetration Development
Market
Market
Diversification
New Development

The Ansoff Matrix

v DA ENPAERRE - XIS ERRE |, FEhREssER
BR% S REEAKGIRBERE S AT R RN , SERRIERER
TERSINR. EINWRE.

v HEHFRATIEME - XU RE KRS | R RIA KRR KRR
NEH., BEEY XMATFRAREMN B , #EEHT—RSEMR K™
ATIBARNME | e BEEBETEFTHRE AR,

v REIBTERFES T - SWRERRK TS EHREI A B ER R
KIEREME &5 LG FEEBEENTZHEHZERRTS , Kb
FEFEREAASEE AEABE AR | B RAS K% OB AR R AR,

v TR - AR TR A T AIRBE N ATREIR AR _E 7
Rt R ERMZ AR, HPmIialv L FeeEssE. BRI~
RAREE know-how EHIGEFLRIN (Synergy) , BNZ M AR BHLRR

Slo
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(Major Market and Consumer Trends)
1. CRhEEERE
2. XEMMEIEE (B e.g. JEEK)
3. EBkmESNERNEENK
4. JHBAEMK GHETRENEEE)
5. WEfE4E%E (—IXIWE —K3L7)
6. 1TEHIBIRZIFL (e.0.MBSRALEE
7. RETREREEZBER (e.9.ME) HEIMENMSERERS
8. TIARIHIESNZHEIME (coupon, K—E—. #10)
9. MREREREIR
10, BAMEMIHY K
11, 2)Lr=dmhinta/
12, BIiHGRNESET 2

0, BK1TA

(Consume Behavior)

BEZM , FTURASMEZBERXK |, a1 : BABE BC LA
71, Mz NEE BCHERNKR. BITHARENEHTIHE R AMRIEE
FAWKAEESBER. EENHEFEANICIAT , G2l , T
K ABRBAEREY , BH3CMESIE RS RILLBISHE 60% ; FLL , ICIHRERHE
DelLux qahER S AT E AT ZRVER X &, RIHATIHA RRAXE T f# AR
e, WRRRNOERR MRS FERSR , AREEEASRATH | iEMmEr
—. HERRHTSE
© KRitH (Initiator) : FAEFGE WK =mERFZZ A

e.g. toward kid
© ®IEE (Influencer) : XEBREWKXAEA I A,
e.g. kid’s friends
© REE (Decider) : ST “BEWK, WRMtA. AWK, LMK ”,
F

KFRRRZ A
e.g. kid’s parents, grandparents
© W3XE (Buyer) : SKIRIAKHIA.
e.g. kid’s parents

© fER%E (User) : IETEFE A maBRFZA.
e.g. kid
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2 — B AR FEVERHA M K A SR IX A AP A B AR -
% FRPRNE—HE-L.KEE : &4
2.8I0%E  NAIRE. F&
3UREE  KEHFEREK
4.M03R%E « Fea
5. A% : &k
% RPMEHE (TREAKIKRE)
-1.&#EF | XK. Mx
2.¢0E  NEREE
3.REE | REHERE
4. W3R - A
5.4H% : KX
. T™MEHERFZFTA(The Roles in Individual Decision)
THBREDRBIKRLE , — M BEBNKE , F—MEMISNEE , HAFES 5120
B
> G BERENURRRITERE
HTREZENRRRAKEN
BB EW LR RIAZ ER
ITAERIBIR ( %%EH% & NEZPUE
> RIS THBRERWRRE %ziﬁ&ﬁéﬂz
HREEENRARBEBREN
THERENTE AR AR
TmEE (JERE) & TSz AE.

BARRESENRIHRE XN WK 0T, BEFITHEM RIS
BARISAN , ex: FFB. KA ; FEEUTHBRZ B@EE RSP |, ex 1 K%,
RN, ESMSANEAMNS , —RNUBEETAETEERER, 6201
K extra A EMERHBRER THEEQ WBMNTIRE , FIUBSIPNBTEITAH ;
MEFFHR XA , K EFiEmRERAKBRER , RLETES
NIBFITAL.

.: SCFT A TR 45 BT \ TR N S 22 3 S DU 2 Y

L BRMTRE BB, SEESK, FIA0 : ITEL, W%AE TN
/ﬁ%%fﬂ%fcnnﬁﬁ Eﬂ%?nn%@%#'ﬂﬁo

2. FAREMMTRE - BB, SAEES/N , 5i0 - REAS, EE
J5 IR BRI B B AR R BN

3. SHBMMRRE : SN, MEEER/N, Fit0 : hAESETERS. 17
WA REREN SREFARER , BRSNS 0T REEIZS
AR,
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4. FREWHKMKAR : (RIFAN. BEERK, HI80 : 55T, TiHSsH
NS RISIRIEIASK , Bk RN IBHRNE . E5Fa. s, ok

BB AT S BT SR AL

. HKRETFE
1. FKiA%0 Need Recognition—XtFEsK =4 |, 120 : THFRH A K
AP ? THBRB M RAF=RERRE AR ? T8 A\ ARSI E &

oK 2 AT EANAI RIS R B NTK 2

2. {52 % Information Search—Ut & %kl+ |, JETEBEINTE TR A
RES Total Set ; R 7 fEFH—E 9 AEBEE S Awareness Set ; H
chi B RV A& R K2 JE &4 Consideration Set ; WEEZ &
B DERE | LS & Choice Set ; B aBHuR R Decision,

(B AR A - RS R A

I 7RO R AR | R ETHREREIE AR AR —FEES 2 F.
Ebanis , M Total Set Z Awareness Set , REF|BEA+FHHKT 4
IERARBENZ 54T ; M Awareness Set £l Consideration Set , FIENBA

&) 7 dntFt

XEFI RGN | BIREAMT RRES  BEHHE—DHHA

Choice Set 2Nt/ NAERSERE , B EMFARIEH S RFHNFHES |
ETMHEZHELEIME , AES AR ARAREA R , &, DM A

BRXREE. #HFRUBHBERRET .

3. AXTF{d Evaluation of Alternatives—iBE & ¥ =M —AH BH |, al{%
BEFAAERFRUBEEFE. FlanE A RIEE Rt ATER - 94 10
o, e HE8S , ERE6S, hi& 445, FFXT B T ¥ -

BiRBt
B it a4 GES xR 9%
A 10 8 6 4
B 8 9 8 3

BRI E BHEES S , UREEFE., BEXIBHLMUKELSEBS
NEME , AT ARERE , B0 - W) 40% , F158 30% , 28 20% , #irk&

10% , R4 B M EE AR EES
A=0.4(10)+ 0.3 (8) + 0.2 (6) + 0.1 (4) = 8.0
B=0.4(8)+0.3(9) +0.2(8)+0.1(3)=7.8

4. 3L Rk Purchase Decision—

ruh& 5K Brand Decision : /N[E] A& [BIKABST A& A | 4%

ATl & A it

e ZlET) 5y
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JathiE,

IRSEZ A5 Vendor Decision : BlEERSERH A, EECTFERERTALER
FHR , BRI K3 | #RIREEMIREE,

WERK Quantity : HREEREMBENT , FmASH TEXNIE) 5
&, ¥ MUKENZ R,

W3KESH, Timing Decision : XA MK—X ? BASEFRHTHN A4 WK ?
{43778 Payment Method : BL&S{EAF. BIERRNFAFRAR, B
EWMRIEIRAE | 30 OIKEREAR , AEARMAERNEN TR S.

5. 3Kfa1TA Post purchase Behavior—&iHBREWRIHE , NEHRSH
BMWE , AT AREETTRAKIREY , EMEHE. &
PREANH , NI TR/ NE AR |, Bl R EEFEMEFMA
BT, BIIMAR BRI IR , FRUAFHEBH S S RS

.
o, MmiHXE

(Market Segmentation)

> Xl -
1. ANAZotEm (FlanEe. H7)) . EMtEm , REEHEmt.
2. EBBITAZER. 3, BEESHCAXAIELL.
Blgn : AFRATHIRE , SBATHLMVEK , SERBITERFRNR
SBARRAMXE , Al "ML RETIHXE.

> Xz FH .

PUHEREFIZAIKIE.
PUEBRE K B A & B KIE.
PUHTRE LTS IKIE.
PUEERE =5 s B U IKIE.

PATH 325 SRR A KR
PUBZREEMWITANKIE (BEIEN) .
PUB BB ISR AKIE.
PUHTRE (= SIS M KR

DATE R & 1T A K IE.

© 0o N O ONRE

> BHrFSXpETiHz &R : FIETI (Niche Market) 2z &4
1. HEARNESRB.
2. THIZNAES K,
3. EHEAELA , mIHEREMER. R RR N EREXTHTRN
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REUREM , Aoz RS  HRENALTERERS , NE
fAERTAINK. Eeansh AT,
4. WIHEANERES , BEENTISHNT , ARBSBRETFERE

=
5. RIS  BEMEIER , AREIRIHTRERM.

> {THHRME
145485 - STP, [ET top-downf{It&z , BAAMIZIKIRIH TR BT ALITYIR , %
EHUEYIRIXBRFWE IR , BMI-RmEAIRSH,
Segmentattor—>Targeting —Po#itioning

2.Bottom-up, 7Ebottom-upF , BNMERE AN BT ARMXNE , BRITHHE
HERRS BB UARIIE, HHTHRIFA
PATEBRERFPHITHHXE TEELUNTIIXE AT
— T TEHA & R

> EFMTERmEMTEE
Hiwr el TEE : BCGHEAIZMIEEN (BIFE—F=H T AREMmER23E)

e o Tt o
E] =i u-':.':“}j':.“?;ﬂﬁf;-r{‘;::?.;;" :-_'-.:’.'-'.'_;-:. :

<]

2"

o
o

HIRES

=

- T T

. fHBI RS
BHEF 5 KRS EMN TR AEENF2mind BXSH =M.
4T BB THRAEENF2miHd BXSEMIRKRER M.
BRI - FETMRKERS , BN TRAESEXNFhind BXREN =M.
M= FEMIRKERE , BN THRAEESFHEMHS BXREN =R,

N, Foindeds EHA

(Product Life Cycle)
PLCE&M/ME : Introductory Stage (85%F3) . Growth Stage
(RKH) . Maturity Stage (A#J) . Decline Stage (RBH) .
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 FEFEER AR S FIRITH |, REEMEST SRFIRE R BN
RS K ETS,

W R A G EREIE | BAXATHET  BENEMBEXARE
% L2 Customer Life Cycle,

BTN RS R AR —ATIHRREHLE |, FFRET iR
driving force , R #3h115| &£ R [EH) pattern,

©® PLC #155|71 (Driving Force) :

1 . Innovation Rate (BIFIKAE) —p ; —FHEHBEMRER , %
AEARE.

2 . Imitation Rate ({R{AXAE) —q; MANEREELMEFE , &
EfK, g/, MEEBS , gX.

0 H-A0
EhnAEdr A HA
50
45
G 40
£ >
E g —— indusry s 10
- 2 —— indugtry profts 0
e
& 1
10
5
O Il Il Il Il
R R B Py
& & & g
BRI (Tine)

g T

THBME R LR S A =FhER,
— AR ¢ aARAR. FK.
THTE B R MLSETAT R IEE XS ANMKITH , X6
BRI |, IR EBURERK. XA &
s, EEHTRNTR TR XKIERNERE U S0
f5REE | MENEEXN XX RRR+IER.

T MG  AIRE. RE. AT, X ARMBLS R R,
X RAE =GR , IHBREWRATHIEE AT RSN |, SRR

10
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ER ; BXREMETEEIGR  HREWSITAERE ASISA |
ARSI ISRR R ERY , thi)EEURREBE FRFE ,
R EAF= AR AR LER.,

= {EFIG :
A BHERd@M : I E.
THBRBEWKATAREISN , BIMRMERMARITA |, 7TaES
BRFNBEBR—EEN , BXMRSEBES. ¥
BRSNS S SERVET i

B 1hEhBUSRAAD - aER.
IHRBWRATAFIEETERNERE MRS FERE |, HOAK
BAKATH , ORBRETS. FRKEHT
Bl ERER , REAENLER,

C B HREEMR A : Nk,
IHBREBEMATHENBEEN , AMESN BT ARITFRAE.
Rt iR+ AER , AXBEH
5kl , E—ERERNFHIERE , Mo
ARIBLEER.

J\. 8%

(Channel and Distribution)

SRPEFHET , KEANETEIG TN ERELLGRAFERE. N T
AR REAFEREZAE— TP AIM. MIRERERNEFR , 20t
Ar. TER. HENRER. EMAE-F. £FEAMERELHE TER
AFREe ? FRBKER , TRMEAEHMHEARRERIBR &L | 3%
IEERT.

MELHL— Marketing channel structure §=/1&%

1. Length of the channel F7)EHI# B/ EHEHKE

2. Intensity at various levels 7B IZEF

3. The types of intermediaries involved & FrZ&THAR 7N

H i Length of the channel aJZH 4y 5 P9/NZEEY

Two-levels Three-levels Four-levels Five-levels

Manufacturer| Manufacturer Manufacturer Manufacturer

11
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l

Agent

A A

Wholesaler Wholesaler

A A A

Retailer Retailer Retailer

A 4 A A A
Consumer

Consumer Consumer (onsumer

AN Intensity of channel X 7]4> 4 Intensive
Distribution, Selective Distribution, Exclusive Distribution. Bl& E4Zk
F B LB,

1.Intensive Distribution : BEEHS , BE R A TEEERANITHTIZ ,
HERMATHKES , HRETENNWE |, §l2n : BRAEERR , X2
PPN EEEMILESRESE , UAEMINMWR | FIIERT 2o/, BE
Ea.

2. Selective Distribution : BEERZ~mMREIN , £XXNHHEET—E
BHRENEEREREE , 2R~ mEMRRE.

3. Exclusive Distribution : BEE R , Fa0 : KRENKIHRAIER |, 7
agent KF— 1 EEF BEBERBERE —HRARIER.

AR BHEANERE. &EENFEEREZERENENEZ
WHKN, BEERGHESRENPE. BETHEX , BEEELEE ,
B-RAFTREEBENAARRRATY , NI EBLIER , HIERST
MEREM TR EE , FS N HE R IE IR R AN A IR B RS A REE ST .

ITHIBRTRITIN AR , BR=RNETEBRERE , R RERE
ENE), TESHARNER. BiTHERNERPITHSERNIEE , 725
SATHIRE , BT ¢

© R MTHEEME. PE. MTHMNETHXRRITHMRERNWSE

12
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SEE.

{245 : @ BARPRE 2R AR R A ARt /A8

W AERRENEEHE &M LRRETHY , DUEHTITEAESMIN)
B,

T ATERIE R AR S B ML B VI K R R AR

KA IE - NERIZIRAPRE 2 KA SR ELk B 5753,

5% WREFETRITHHE MM , (FRGHEE.

FrER : RN —ARS— A, KIFBEZES— ASHZ—HA,

Ju. VTR

(Promotion)

© ©

© ©@ © ©

L RANEER

Tt [y L) f [T N

PATHE RS WEEAE Ak FE O REAWM ER
BIOEE  Mlkatr mERE BE O AR gt AE

ITHAR
HEmR
AR5 E]
eV E

PA[=)

WA BIWRE ORI 1R
EeE  WIEEN itk
RS 5%
[OWREER  CO3ERUEIE O UWAKA  BREC)
FTHA B REHHE
=R NS
fEBAEHALH RIS AL SREB PR 2B
BRI 2 BR

NEE AR R 2 EHEE T ANMAR , —f% push # pull
PIFREREE , MAE pull KSRIEZ T , [ HIER B &R A ECHE A T A.

Push Strategy Pull Strategy
HIER HER

PAHEHE HARE

{E5HIESN

TER )

JL
He AR 1T
s HFE

13
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TAHEHE
{REHIAEN

TER
FraHEs TR
IHRRE

wHEE TR
— =
1EBEAXER
a.l EITA---1THARSERE FiABRREKS 2
b.— &S 45 --- B EAMEEINE SR RS S =5
C.J A ---—ER R T ERERESM TN &
2 — MR B AR
a Rt RCIZ-—-EEMS S, 0B BER &
b AN B SR RE 2 FRIELE--- 45k sH E kA =
C.IEMIS R mIT -2 AT RIS BERMT S
d.MMRIETREFEHITE---SAFENT &, ST &
e FAIHBRELL
fiRhEtt eI RBM &, LM &
9.7 X EnhEF %
hiBRIERE--- LM 2. BEREERAE. SWEET £, t
WRIE, BASEE S, wiAEEX4%
| BB VFK---BIVE S M s, 2 AFSIMRMTTE

— HIFETH EABN---aTHEEISRE
b AIARKIUAERL
CARUMEEHMAE FX LS E

OB TS LRNE
RAESR COR8IES D) ANTOEM KRR
CORMRIMTERRS  (TRE AT O HIIRIR
OEIHTH TS
T RS AR R AR L VT ARIRE TR | SR S
TERER LU RE BRSBTS
1. BTN S RISHIENMIBREHAR , MFRSUS TSI
HATH.

14
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2. B TFRSFBEANERTHEN—F , BHFEMERITHEE AR FES.

= PAHEHE
HEMEANMALRT , B SBRRE ~ARMKRKAR A,

1. XFMEHENERAEAN  MEAEEESTRNOETE  XEE—
—MA AN T PREEERNNT A, WMER , D88 ANARKR
S A AR FIRERESARNEER | MHE QAT RLLZIE TR
& FRESR KA,

2. HEMNWEAAERFAIME#HRN , BEMFAEER] URESEI#
R, ERHENTAR , MR SR RMETTEAEEXE KR
R HEINERE

3. PR AT AT RSN E RBCR | SHE RRTREES TR P
NERIHRHHE BN S,

(IR

1. &R ESEEREIEM

2. SRABEFEFMMELR , TERFERFENMBIEN , BT
Hems®., BRENMRIRESANFERHEXFEER.
MIEAMKFER |, 2R E B AR,

RRIEIEBARN AR BRI S 2K E
NEIM TR BATHIRSHE ELLRBRIE , BELHE AR bonus,
MREBNNBRERSNGRE , ERFEEREL , ARG T—
BHIBET , BRI B ARSI RS MR,

o U AW

Capability|
Q157 ol iy =1
® B
RUBSHE
{2 SHE R AnhE
he S an AR [A)
RIS EME T SR SHIESN
NEE WK EREFIENE 7
AN AR E A
MR Z % P IREGEF A
magEr-&

R AKES
LB/ EARE . M RMNEE. FENEhaE,
PRREARE. R, REENAREITL.

15
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2.TH : HiEkTxk. RS,

KTMFENCE SN

NKIEFNREARKE AR
B Proactive MPR - EfHEISRAAR , FTEREFHEYUNNE

A ZRRREE , HRKH G

HHEHNER.

AT EALIER,
HENRTERN,

RN B~ 2 RE

Reactive MPR - —FhAfHMERI/A XA AEFRA R ENEE
FIoARMEEL B R B EREH LA/ AT NEERSE/AT =mER

BHTIHHE.

N BUNEES--- RN REEAR |, SR I , U5 ERNE
1. BEREPERE
2 {EFtamhe R E
3. 3B ARE

— Foote, Cone & Belting Grid (FCB Grid)
R AR AT ERIHRE R BB TKRABETFIE , &

ZBERTHTREIT A,
Thinking Feeling
High Informative Affective
Involvement Thinker Feeler

Car-house-furnishings-new

products

Learn-Feel-Do (economic)

Jewelry-cosmetics-fashion

goods

Feel-Learn-Do (psychological)

Low

Involvement

Habit Formation
Doer

Food-household items

Do-Learn-Feel (responsive)

Self-Satisfaction

Reactor

Cigarettes, liquor, candy

Do-Feel-Learn (social)

Ju. EHREE

16
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(Pricing Strategy)
TR BIEE ST, U= mAa FHREXRR , AN S,
Bk, B#. ZR,

1. AH-----Jh

| BRASINRRE
R ARNEN T IENE RAMRIE , AT NERAE X THIEMA , 10
EHEEA. R&D A, BE%EA - FNEN , BFE—3EnE , B
I EFHRGKAERIGEIEY . XFAEMURERE  BERMAMU T
&5
i BTARAS AT T SRS AT REA SR LB .
ii. 28T W5 ERTEHEK,
ii. BERANRKZ G, FANIERIHE , TEHE XS,

Il. IRBEREH %
R BEE M AR B Skl |, LLARRFIZEIES |, MEIW A B85
F RS E AN — SRR TR BRI TTAE , BN—BE#iE
PMARZZFE  DARSEINMIETES , TESMAIMTT AR, |’I5
EMEHEEXRETZNER , FIASM IR SMRENR |, it T Rk
FEMEITIRE | EAMIREINER. BRTHuS oy BREEERE ,
IR NS IE F= SRR T REME

I EBEMIE
MM TRAEEN X , BEENIEXBAER RGN, KHIEM, Bk
EFRRATRERHFEHIHEER , [RE=MHHNMA , £rmE
B B , WATVR ST ENMA. oL, BT RELET
—BERRmEER , WA RUASY R =i SeiE S R TR

2. R AKHE---- By

JINEBMIERFETHZLE , B AR EREER Uk , H12n87JL
FRRENL, XMV ATRERE RIS A RS RIE--- 1A E X F NS |
IREANANMLEHES), BIRBEMNE---TTHRRMNEA , 1LHTEEMERLL
B(BIINFEEWERTER), C.RIENMIRE--SHEVEALERMHE.

3. PSR- I R
TR, M EARBEERES , XEHMREEN . RN, FsL
BRI AR T ERIRE.
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A ZRTEM: LR, JERERRE KE), FRAEXNEEMBEMRHITE
AEH , FlanXT T A FIERERENMRITURE |, EFTE
BERESHIE LNEREREAE N REIT.

BRSO (RL1): (i) FNI0EE: X AT A E RAtEE AN EHIME | EHAME R RZE

THERERIT , ARG EEILLERER RS
AT,

(i) F5 M ST ST TS SR S AR E ML =R
WX,

(i) &R T E R B BT B A R A SR A R HiE
A, MEERE RSN RTRIERSE |, (TSRS
HEETRELOAE | LhAMEITE R X AT AE RIS H R B R
IR PE1 T4,

C. U MEVAEE -5 XT 1B PR ) (N ) B S R AT DASH X IB R gt T4 BRI |, flanss

TIEREHEI. MEIHNEE AP EREE— RN ISP
1258 , BEHRF XM,

4 R R ES

2EMREE . KEHERNSENN , BTN SIERMEIR
HAELE | BR B ARH FRUEAB R A M ) SR g

T, P TR EER T

(Marketing on Internet & the Basic ideas of Database Marketing)

The New E-commerce Engine|
H5L marketing on internet process fl{&E&e VARG , ZFRET
data base(BURE)WETT. F5M MIS(EIEERZ) RS E , &
WA, BABMAKEH , ERETEITRIEREWL , EMRE LT , M
3E#5Ja payer(customer) , TEBMATI B AN (operating cost), &KEHE
FEATEENLE | MIS IARE FPAERZE |, IBERDHTIRE T 52 KAT A
I Al B I\ ST 4 (AR R FRATHY , BET RO MHR AT 4

— ¥R A TR

90 ALK , BTIMERRE , TR ARITH. SRITHERT—
XE—HTH , XFHTEE S B IN EMIRRE B TR EMEE RN EER
FLZITTEMAIR TR, SR TR ERIsM A,
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— BB EEATHE X

BURFEEITHAMEERECAEM B 5B H— X TREEZE ~5H%ER 8
KEERBIRERS , HMAMBHIEE | RIBMIEENAMEITEREE
PREME , S BB MR TEE R |, FFAMEFEMEMMEREKAMKR ,
XEPAE K ZREIR(CRM Customer Relationship Management), XZ&{T4H. EE
— X — TN TERIE R .

= BUREEATRINTNRE
HEWHEE A —EE L HE, ELAMR , RIBESRATTAEBRT
A

© FVETHE S,

© RUEMEFRENT BRSSPI AMEHERRE.
© BIMFRESF=EAREIRE.

© REITHHIENNERRE,

© FBRRADEITHMA. TTHRRASFEENIRE.
© REFmREEE.

© REATIRF,

IO FEA TSR IR R S NE
(=) PEREHEL
1. B PAEARRESEIE M —S St
ex. R T, BEATR. REMR. £aEH. BiF. HRIER

2. BPERNINSEIE M
eg. WISREHN, ¥E. BHH. /52, BmBEHE. FE. 24, 7.
WK, WEatR, REEINES. ERIES.
PS.&EMLIRER R WIE

(Z)  XFERMUSHT
1. &M 5880
& PLEMa Tz BRFET : Cross-Selling
(GHEAMEBHE MMrTgEa K™ m)
AINE :
(1) INRPRE 55 E5
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ex. X7, Fid7l
(2) B WRELE
exJHTRME, TR, WM. A, {AAX, HERE. 8
AL
(3) ‘XKD ESERTREANERXHLER)
a. B FPENEERMATR(ZDAKX?)
b.FMmANE PFENTROERT A7)
CHRIBTRNMTR(EREEEZEF O , FNERERESMF
BFf—R MK , seller RAC{EHESH)

2. BT AZNESHT
B PITASKBRNFET : Continuity-Selling
(FERREHE = A )
AFREA :
(L)EEMtE e R &R
() EBRER
(3)MERFZ Tl
(4)FE LT FFRS
(5) BRI T4EE AR

PRE RS R , MRS AN T AR RS & SsES R0
AT FEsIiEs  EMEMEHFXRA R ERE. PEMEE
'R,

“*RFM S ATHERY : FIFA R( Recency S1IE—X 3K HR).

F( Frequency
MSRIMZEK), M( Monetary WK EFNAMTTNPRFATA , FHhkR
ESTE

(=) X ERE S TS
MEIR R AT it BARPRE R | SEEXI AN ERPRE R | HIE
HARBATHHFIESRK.

() EEHESIR ISR R E R
EE—XMEHESNE , MRENRNITIEER , FCRTEHIRE
T, DUHERHTESNNAL , RIRRIERRE 5 & N SR8 158 R
RBR , RETE IR EAR & YRR,

* B RN EXIEDR
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RIERF
1k 80% WAL %%

RA#REER

EEBEFPHA

A 1% <:::::::>

BEHETERE

DB EEA T4 b R SR -
EAPITHUR AT ER S L. Sl TR,
BIANFRHeR 2 () LB BRI ES T 1% -

REREEHRTS , MTREAS , BB4 R KSR THEEREMET
) AR KT -SNARNINRFEALAR , TS U LNAREEFRE
f. BREAREFEAIESINEEN , 8 —CHBKREHe] Z2ihtE, £8F
4 RERPEM T R EEMT 2 EFREE AT AT 2FRNEFE (KITIEFR ) Sk
KRB ERFEARERN |, BB AE L RTIERFTEA , FRELHELL
L&,

MEATF AL R EREMENEER , 2RI SHWHREERE
FRIEERE ) , BYHSESINITERE  ReZ B E  BEEE
BRARC

1

+—. ERFTH

— AN EWVETRBRUESBREERTRAR , RAEReN , FE
1TEIRTSY , TERZEE IR B Wit B NE AR B AT E R
BT S ER.

AR EBVEA

sybsei , HREHAMFLIENTY , AT ik AT sEESMHZE
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M —STIHAE | THA R —ERF R TRERNIFESHT.

BRI AT RS

1. AEIMBERS BRI UREENTIHS AR MRS 1, —MEKS KK
RNARSHEHN—MIINIHE |, F-mmiaB R , XAGRBUXNNE
R HXTF R R KK AT SEF T IHREARER , LIEAXTK
RRSERE T ATRRIRECE SRR |, Gl X EE IR AR A
BUALEPRIMANIEE S el | RN TERIRR.

2. ARAGRABBREETIZNKE , BaPHLBIFREN N AT B &
A TERMHREERS KA L S B A™S |, BRTNABET RIFNEESH
2 B ISR AL EL WA TIHE TN NER.

3. AR EESE e lamizmesE
BB SR EE AN QB B AFLEATHXLME |, XHbiIKR |
PRBISNEIR R IR A B KER ARt HEARR .

SMERERSEIEAE--SLEPT BE X 5%

AV ST TFE RS IME AN |, AT8ES XA SLEPT #3774, SLEPT
RI4t4M) (Social) | JAfRM (Legal) . £&5TH (Economic) | BUAK
(Political) FIHZAF] (Technology) IR,

MAMXWIME : R TIBERMTHPREARN— IR , LEEFHKIR
XUEFATREMATT R SHITERMTITERNEEEER. BF , E4HPK
[FEEE T BARERMRENNMENNRLESE. AAOEERESR | XERE
hWEEZE , URHBBRESTERMESY. MR EUR TSR NEERY
g, FH5h, HetEE. REURYRURERIFERIBHERERIARAMER
1ToAtEE

FERNFMR | REEENEEIARE , — DU AMELRBITERERER , B4
T HITHEEREREUR B RERREN | antbrl st R a1 TEH5RI% A1
g2 1T

LI« 2RWAEZNERT , RFEAAREELATRRE. EiRT4HE
W ERLRRENTH# , BERERLTR , WEFELERETIHNET
e, ERAATRZEFHFARNDE , KEBEEERRIEERBUAAE T HREE
XS AEREFRER. FXxTIWER, ZrTIER.

BUARIFME : BUASBUFXI ISR , DR RFRTHlER B R ES
BHRE , FEBRSESVEIEERARETZANA L EIERXE , FTAR
PR RERMTH PRZAOHE. HEMS , A EERSHEER—1 5T
e FRWES) , DEBER—RAIMAMRBUERNE. —iR , BAIRBCE
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NHREZR , MFHEZEBRNRRE , EEmiHdtA\SH -SRI E.
B : BT AR KUKt , FAR— N EENRIHNE. A
KAOEFMEEERE, &%, BUASHEML , EASZERERKRT],

ARAEFREW KRN N2 — , BEABRREMEEET K , UBTEKE
EZETHNHERHEUNELS , FIAIRE AR ESIFT K RHIG,

Efr R R

STRTEIE G2 5, AR EX 2T E MR TIARE , LRR
KEE[%E(The Ansoff Matrix)SeiE d:

P
oA i
7
B | TR PRI
i
AT Rt

iFEE: R ERAEWRASLEILENENER TS,
WIHFR W RN RS A — MR RSN , el R e
PR ER RER MR N RIAE  SERE T RHE AR ,
BEAR EARHE =R
PR AR AR R0, AR SRR AWK R AR KEK |, anit B ALt
R AVEF= T RSN R & |, nFTENNL. FIMNEF. it fide
HT W RBARG F=RENT B
BTV RTRERRZ FF- AR TV ae) , XEHE AR NLR
ST, XN REEZNERSHK , BHATRERT SR,
ETREMNE TR P RERRK:
| BEARREE--KRATKNIARR , KATEE 2XKREERMHG HREK
By, XLEAWIEEABRN NS R, MNLNEIRRE. H—F
RAMERR , TTREWARKN | IBERBEE IR T F N0 L
DABRAF A,
Il SHURIE—L R BN AT TES KRB ERXHE , TREFAA
A LLESSH T, 2. EmATF K AE) FEE—N M EE K.
3.5 AT R £ RIS HNTY , REHN/ T , Flin—
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WREFARXETFENER.

E [0 B T T i

VAR FETH PR E T RILEFRENSR AT A REXT IV K =S AR xS T
REFENEM RN AT N=RU TS ENITFRER BENARR |, 1LH
BERDIMELHXA., BIANARNEREEETRE OB TR T EEMRE LR
Sty ; MEHBERIAAFELNETRE. TENZBTAER.

PR

Export:Se R fE— A P B P an A E b E .

Turnkey Project: /B2 ) BHMEMAVAMNERTERAT , BHETIIGAR, FEAR
%%  TRZERBARREL EMERNT THeb,
Licensing: 2NV TTIE 8 7= (Blanamh®) B R AR aF A—aWFMA |, RS
FHBRIERATH .

Franchising: [ it & —FP45 AN Licensing , ARV 3L H Fof 88 =B RIS
STV AEZ AT T PASHIRLE | FlanZ 455,

Joint Venture: i ZR /A 5] & REILF/AF],

Wholly owned subsidiary:t}/xT) 8 100%HIAZAN

EFRT™= AR

FEERAEE R E R AR IR R B BB <ArAEN/FEIL>. PR
PR EZ AN ERT S EHIHRERS | SRR RUREMIRES, &
Kehz FRRIE  BERBOT. BIE. ADTIR , R PR KA PR 4
FAERSFNNNMNE. RN, RHIER @] U ST HiZE & RFHAR
[, BB EUFEHERENSE , (BRNNART ML SEK N T
.

<SKIRESH Y >ZIa mREX TREE AN, R EEFRNER
BE RN ATHTREIEMNENS |, 6120 AR RS HE Sdm B RIE
MEEF~mIATHBRERE A ENEIR, BT , TEAEmKRIRER
el , SEANESMTIZI M EE BE AR, &R IERME LR %=
HR.

<> XS E R ARG R EERN—TURE , — AR E =FhiE

1 AiehEMATERFEERTY , 53Xt t4. FEMNEESHE
EREFBRANTG , REAMGMEZBIFHIAR.

2. WXMRAEMAEN , BT — 1 EBERCRERHX , FlanRisd)
fEE. SintalattXHBERTEEX , HXMHRAEMEN TRERIER |
EREFAE R rT LA BT A S

3. &ML ERR—ME , RMIATERR. CAE, FHAF ,
E A URRIRARAMRES , KR BARASINIRRNRES . 3FX
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AR,

26451] 2 BREBRETEARAE I/ FEHD AL AR

AJ AR RE MU RATHRE T ANEREAEE , ©eBEERN.
RFECNERNEIESR ;| BHTRASERNBLHMAEL , LUEE Lt
HALK, Blan : EINFHIRAF S P ARMXIH TR E XS RN WLF. BRATHAS
PR, TR TAE. VPR, AR SECAHIBIRER R RER AR R E R NI1E
HMAMER. Xanz 257 AR N & 78 H IR H# R R S e AsR I EEF R
FRARAIRE . TZFLE(Levi’s HFHRTFREL MMX VBT B AL AKRF A
BAEATEREAN  REIMERENE Y , MR RSB G — RS E
HHEIRAKERER &

EfREN A%
1. &EKBE—EH
2. WEAREN
RIEARTENRETEARNNIE , RAREBXNZENTIHEEANBEM,

3. EMMEIE

IREARRNTIHTEANANRES , AT AR THANE R MR,
4. KEEEM

ITE—MRERREES , BEMABITRZE,

EfriER

1. B&: ﬁik’l%’LE%qu:I%[ BHRTTRIR K , URERSMEIRE, mEFd
BB 1R

2. ﬁﬁ:?ﬂﬁﬂﬁﬁﬁﬂ%ﬁxmﬁﬂkﬁﬁﬁﬁ A _EBEWFR A AR
TER. (NERAEmHREKLY , BRIXERYNAEN , AR E
ARHN, TEEARIMATEN , K, *H:‘%ISEEEIQE;H&/?E

3. FIMEBNTEE-MILAGNBEE , XLBRM AT FEURARE—
AT PR IR AR AR,
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