THREA?
BHEREHEELHSE 2
HHERERTE?
BHEBRRIEZ L 2

Al BT 2

b E A A] AR BN SN AAE | R B R , AN RIEERRBTARIEK
£5% , MAATXeRNREES. EMEmbEmhX M mamLlh
WWENESHKEREMRBREL , SEKIBARER , RIKEH
£, SMKEERERIREE .

Key Value Customer
Activities Proposition Relationships

Costs Key Revenue
€so > _

IR

AN MEAM AR
RIBCER REETE
BRI BATHITEN A R



RTERH

1, {t4a2mlEs ? 9:00-9:20
TENELER
FURIEBR IS X
23 EANAEYGE S 7N

Wit TR E A EARE
WA - NS 2880 THs  KIBIRIEEHN TANUHE , 51 FF R
RIEE S SKIREN , BETTRENEARK 9 KIER,

2, MIEPEFFH4 ? (Value Propositions) 9:20-10:30

taZ2HE ?

YHE=F

I ARELMME ¢ 11 U
STYMERIETK

[EK1Z 5208 Thva

iR r{ESIER

Wit RRERTRE CHAEENE , NREA T ES
3, TEMRMZEF (Customer Segments) 10:30-12:00

B PRSI « 5 KiipZehy

k&5lS  BFER

TR PR



EPHRFERSIER (RHRRIKE)
SHMEEKKIXSEL

W BMENE S, FEXE AETES , THE AR
0. WAE FRERERSEANMET RS AL,

ZhX R E S (Channels) 13:30-14:30
REETA

RIEM 5 PMHTER

K55l §  BIRRE

FERH R

W ATERERS U AN AR ERE S, KRB SN
BMEFEERNRE , FRIMANBESE.

5& P35 Z (Customer Relationships) 14:30-16:00
kEElF - B FIRPEIIE]

B PRERNAIRE) : 34 il

HAVE PRA 6 FRAR

W HRAARRESE RERNXR

S\ S5 (Revenue Streams)16:00-16:45



WERMAT © 7 FA AR
EMHLE : BES3hE
iR EMYHEMLS

Wt BBUAENIS  RROEEFFMRNER , BE
WAEBNKEIR , RIHHBNZE]

FE—K 4L 16:45-17:00

7,  [E]ZNER(Key Resources) 9:00-10:30
FEsl T NENRIRARLL 2
AINAY N EE RNy T2 g

SHABIER N TR

W R OEFABMEERMNE , REARBRBRSNEE
sKANE SRR EIKEK
8, kBB S(Key Activities) 10:45-12:00
kEElT  REWEFEMHA?
Kb o2 - 3Rl &
B S PRAIAETC

Wit ERRES  MFAESNE MR Em



9, EZEA1E(Key Partnerships) 13:30-14:45
k&5l S BEYEIKAEEREMD 2
BYERRMNE | 4L EG1ERR
SRR : 3FELEENL

Wt PAMERNSEKE  ZESHEKFERNEESML , 753
XS ER,

10 , ANASH A (Cost Structure) 15:00-15:30
FRASFRIZE RRER 4>
AN A b

Wi RIS R S R A A
11, RBRS5HEF 15:30-16:45
FRRATHEC B ER
MMARRIFTIR
CRIPAE e G ALYi

W AR ER

24t - 16:45-17:00



