{ HENAERIER T it s

WEERENBERESN

RREER

SHEEIRE |, BEARHXHNIERATEM 2

1BIR 1 SHERIEESRARSY K, ERITEMREE , ABHKRRE | FWANUTFERT
.

fi#% . BEXMMEAREMNFRRETAIEAEZTHABROEN , IANTTEETEMTEN
Ht. BEILREER (BRAS)  OSETRVERFIMESBBRNAESE , AMTkL S el HEN
B, T ESHTIAN , I ASHE B I 2k A .

1BIR 2« IEHEE T — RSB RN | BT —NIRIME |, 2RI AAAI A,

g% . EEMSHMEFDHE BRERGUATR—RATRE , MRERAENIER , XAREK
WMF ARG, NIRRT $HE BIRE X IMNRANENEES .

151% 3 | B ERINGAS | I ML AR K.

fiR% . RA—NMHERN SN EE R AERERLSENEM L | (LA ES— ik R#EAE
HEXNER. BERTE—HERRRAEEEAN—F , UEFRE A& EERERTELRAS R ,
HMAERTREHAMMEAAR R, AHHEEIRERA FRAS)  FEONE— B RN ES
B, XAFHNIMNMS IS | itE— Ul RNEREREREIR A KIE.

1515 4 : BRSEE A REE AR RERMBIRKE.

% . WHEAARBRWEREREZ A RARTRAEHY—. BEERIFROS , TRHEE
AN REF R ERNX S |, IEAEHE ARRSIRAERRETR , BEZOMHEE.

1515 SR B B/ LMY , SIRBRURIIHMES.

B . EEEKZE  EHTRE—E  BEMMNEMN—TTEL. AT ? REA At TE
452 FAERBRASKHAMA] , BB TS , TERMHEEAR Bl Eeeh &
EREHHEANR.

HRBLAITHF RN, AFHAT. 15HMAS (Situational Leadership—SL) BIIAART « HHZE
&L (Dr. Paul Hersey) AR : iIFNRIEARAN AR —1NdE |, IERSFEMNN AN —RAZE , MEE
1BIE (1%, BRRTRLEFRSEEARTIMNE) NARSRAZESHMS A, 30 24K , HIROS
R KEE£LIK 150 ZMERMMX , T HSEALEEFEAE , 23T EEEARS. 8% =8, BExg
fI. IBM, fRERSL MR 500 38 \WAFEZs). TERIT. @IRMBIT. PEKEFLTRPEMS
AVRITIZ 3R,

RIZE AR

1BHMT VS A
FEHEEHEPHEFNENNEREBREENHN REBEA.
FAHEBIRERBR AN AN B SERNEM ; BIEFREHR AN N NBE&ZE.
FEHEEIREEREIREHENRE

1BR4T VS B
ERRRSHE RIAZRAAZD , TETRHMHEARNESRE.
SHERABITHRBSHE T ERMT .

B3RS VS 4A4R

oWt/



{ HENAERIER T it s

FHE N REER B FRER AR A,
ERAFEARRIENAIRRRIZE,
BRI AIRA R R ENHIUAIBIREL,

RIEX R

=S

=¥

37 = H2%.> 5 <
WRAZAH

SF—EPSY IR T IREANEREE
EHERRMUASKHETEENA , B REMEIE ?
EHESWFENXA
ftARWMTN ? HARRIEN ?

90 JERTAEREE A REFHE

© REMEHNEBHEETEERKNERRE.

BB RiEF—IMHEARNESKE

« frARTEARE?
EIRENT2LMEERE A RNEEERE 2
T F AT E A RERES ?

IATFINTSRE AN REEIE 2
BENTE R 2 MR/ EFHERIAN ?
TRILEfEEERNFRE
IRRENILE IR T JRIHHE
IRREN B BT BRI
BRENIEERT RIVEHE
BRENBER T RIHEHAE
E=EbY ARSI
BE EEHE LR ERR MRS AR AR ?
B EEHEES TR N YENE ?
HEEEETAARNNRARKE : TEITAMXRITH
FHARMT R ?
POFRAR RIS AR B A R

R — R (AR MRS
R R (AR ARG



4 FEATERER FR

~RKE SR () AR
R : BT R

HETEEWMTRRME —AHEE A RN AE EIEAME
FUES HEEHABERMSER
HEFEHITERR. EF5ESh
TEENFZTERSHE A RFTRB MRS E
MF R S55EE A RBENFEBHILED
FLHSY AR ARENASIIEEHEESEPRAKEA
A (we3N) MFHAEHIZH
BE T4, 0 GHEARERSHES?
M (BHR) WFHAEAZEA
SIS (GROW 15%!)
2SS (™)
25 (B=\) MFXARHZEH
RS
N SLY VoW UL E o UENDaDea
BT Xag 1z A
1= PR S 5R
FHANE LT EWR B
(£X5T)

IEIFES: - 4S Hity




	销售管理者的情境领导力
	第一部分 如何将下属转变为追随者
	第二部分 关注每一个销售人员的准备状态

	没能力没意愿下属的特征
	没能力有意愿下属的特征
	有能力没意愿下属的特征
	有能力有意愿下属的特征
	第三部分 什么是领导风格
	第四部分 销售管理者的情境领导模式
	第五部分 四种不同的领导风格在销售管理中的具体运用

	合作式辅导（GROW模型）
	指导式辅导（示范）
	激励理论
	常见的物质激励和精神激励的方法
	运用授权四步骤
	什么情况下要收回授权

